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About

e Trained as an engineer

* Began career in leveraged finance at Deutsche Bank
NYC, executed over US$26 billion offerings

* Moved to a global private equity firm, invested and
managed over US$4 billion of assets

« Started Choco Up with university schoolmate Percy

e CFA Charterholder and Certified FRM

e B.S.inIndustrial and Systems Engineering, from
Georgia Institute of Technology
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Use Now Pay Later (UNPL)

Use Now
atome A Pay Later
[ Buy Now, Poy Later | S NA{THRARES -
with Choco Up
Business-to-consumer Business-to-business
(B2C) (B2B)
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Involved Parties

i i Choco Up
Choco Up’s
partner
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How It Works

O

*For illustration purposes only

Merchant pays
ChocoUp @ 3
installments @ HKD
200,000 each

®

Merchant decides to
buy partner service
@ HKD 600,000

@

Choco Up

"

Choco pays
partner HKD
585,000 today
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Process

Slgn UNPL
partnersh|ps agreement

5

Choco Up Partner (you)

You line up merchant to
Choco Up

9

Merchant
(your client)

®

Clear KYC, sign funding
agreement, and release $

XX
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UNPL 3 Main Benefits

1. We pay you upfront and end-customer pay in
iInstallments

1. Close sales faster and easier!
a. Lower client’'s buying hesitation
b. Close big ticket item

1. Book revenue now, nho account receivables and
drive cash flow
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Phase 2: Embedded Financing

Enable you to offer embedded financing on your
platform

- Your users can directly apply for financing to
purchase your products

- Automatically approve funding

- Automatically collect repayments
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Reach us on WhatsApp
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Brian Tsang

brian@choco-up.com

https://choco-up.com
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